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“This rare revenue share deal is on track to send out cash 
payments in a matter of months... I'm investing at the same terms 
as you can, and I don't want you to miss out.’ 





Hi, I’m Neil Patel, founder of the Angels & 
Entrepreneurs. 


Over the last several weeks, I’ve been in very close 
contact with two game-changing founders... with 
companies set to completely disrupt their 
industries. 


One with a market of 3.1 billion people that could 





give you a superfast 10X return... in only three and Neil Patel 
FOUNDER, ANGELS & 
a half years! ENTREPRENEURS NETWORK 


And the other deal is backed by the founder of 
Priceline.com, one of the biggest angel deals of all time. 


The last time we saw deals like this, the 
round closed in 9 hours... 


| see the possibility of that happening again. 


So we have to move fast. 
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I've hired film crews and sent them on the road just so | could bring these two 
founders to you quickly — before their deals close. 
So let's go. 


Our first stop is LA... with a major entertainment industry legend. 


In fact... 


There's our film crew right now... 





They’re driving through the streets of Hollywood, en route to our first founder's 
office. His name is Tom, and our crew will be arriving there any moment. 


Wait till you hear from Tom... 


He's an absolute legend, a rock star in his industry, a guy who has helped bring 
hours upon hours of entertainment to literally billions of people around the 
world. 
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| mean, this guy has been in five Guinness Book of World Records - and has 
been responsible for pulling in nearly $10 billion in sales from his projects. 


The minute the crew arrives, I'll bring him on. 


And trust me, you're going to want to listen very closely to everything he says... 


Because Tom's offering you a sweetheart 
revenue sharing deal. 


That means, as an investor in his startup, 
you get a percentage of every penny they 
bring in. 


Every time they make money... you make 
money. 


And these payouts could be huge. The product they're launching is generating 
so much pre-release hype around the world... they’ve got $25 million in pre-sales 
already lined up! 


We've never had an opportunity this unique and exciting before... 


In fact, it’s such a huge opportunity... | want to make sure we cover all of our 
bases today. 


So to really drill down on this deal... I'm bringing on a guy who might be the 
foremost data expert when it comes to vetting angel deals. 
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He’s Chris Lustrino, CEO of KingsCrowd, the first and only independent rating 
and analytics platform for online private markets. His company has vetted 
thousands of pre-seed to pre-IPO opportunities across more than 50 online 
private marketplaces. 


So obviously, Chris is a heavyweight in the angel world and someone you 
should get to know. 


Welcome, Chris. 
CHRIS: 
Hey, Neil, so glad to be here. 


| spent the last week or so poring over preliminary paperwork for Tom's idea, 
and | can tell you... it looks really exciting. I’m so glad | can be with you to meet 
him today. 


| can tell you from experience, revenue share deals can be incredibly powerful... 
especially if a product can scale quickly. 


https://web.archive.org/web/20210310223549/https://pro.angelsandentrepreneursinfo.com/p/ADFDR2B/WADFX301/Full Page 4 of 70 


Private Dealroom 6/29/21, 3:10 PM 


You can't beat that. Chrigeine 


CEO & FOUNDER, KINGSCROWD 





Looks like the crew is close to getting Tom set up. 


In the meantime, Chris, let’s show everyone why were so jazzed about the 
revenue this product could generate... 


Take a look at this. 
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What you are looking at is a phenomenon that happens nearly every seven 
years like clockwork. 


Folks all across America wait in crazy lines 200 to 300 people deep... just to get 
their hands on the type of product Tom is bringing to market. 


Each of their launches creates huge wait lists... in person AND on the internet. 
And each has generated massive — and | mean massive - sales. 


Take a look at this... 


Huge Product Demand Means Massive Sales 
- $26.9 BILLION 


$51.9 BILLION 


$14 BILLIO 


$11 BILLION 


Product #1 Product #2 Product #3 
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Chris, if you take the three top products on the market right now, they've raked 
in an incredible $51.9 billion of combined revenue in the last seven years alone. 


That's just a ridiculous amount of money. 


Huge Product Demand Means Massive Sales 


x $26.9 BILLION 


$14 BILLION 


$11 BILLION 





Yep, video games... and Tom’s a certifiable legend in this market. 
Video game consoles make crazy amounts of revenue year after year. 


And | believe his startup is about to launch the next big one. A brand-new video 
game console... so unique, so simple, so user-friendly, and so affordable. 
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It's going to disrupt the entire massive global market. That's why I’m putting my 
own money into it. 


CHRIS: 
And so am I. The market's a big one... one of the biggest on earth. 


About 3.1 billion people play video games. We're talking about 40% of the entire 
world population. 


Video Games: One of the Biggest Markets on Earth 





That's why the total addressable market is so huge... $152 billion. 
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TAM: Bigger than Music and Movies Combined 
$160B iy hy BILLION 


$53.7 BILLION 
$35.3 BILLION 


Movies Video Games 





It's bigger than the movie industry and the music industry combined. And it’s 
still projected to grow at a 12.9% compound annual growth rate for the next 
seven years. 


Okay, Chris — looks like we're ready to bring on Tom... 
The crew has him all mic’d up and ready to go. 
TOM: 


Hey! Welcome to my home! 


Hey, Tom. 
What a cool house! Thanks so much for inviting us in. 


TOM: 
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My pleasure — over here we live, breathe, and die 
this video game stuff! 


NEIL: 
| can tell! 


Now, Tom, before you tell us all about your exciting 
new video game console, let me tell folks all about 
yOu... 





Because you're a true icon. 
A force in the video game industry for 30 
years. 


You've been a designer, product manager, producer, writer, executive, and head 
of both the music and video departments for some of the biggest players in the 
industry. 


You've been named one of the top 50 gaming people of all time by Game 
Developer magazine... 


You've been a major video game consultant to Sony, Microsoft, and Apple... 


You have 50 industry awards, and have been a major force behind over 300 
games, many of them the biggest hits of all time like Madden NEL... 
Spiderman... Guitar Hero... Earthworm Jim... Disney's Jungle Book and Aladdin. 
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In fact, you're in the Guinness Book of World Records five times — one for being 
involved in the most video games in history... 


Video games that have sold 200 million units and generated $10 billion in 
revenue. 


It's really astounding what you've accomplished... 


So, Tom, with all of your amazing accomplishments, what's driving you to get 
this new video game console launched and on the shelves? 


Because that’s no easy task. You've made all the money in the world, you're 
ultrasuccessful... you could just retire there in LA and sit on the beach drinking a 
Mai Tai... why are you doing all this? 


TOM: 
For the money of course! 


No, seriously, right now there’s a HUGE hole in this industry. | mean big enough 
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to drive a 300-ton truck through... 


If you add up all of the people who play home consoles, Microsoft Xbox, Sony 
PlayStation, Nintendo Switch, and let's also include the hardcore PC gamers in 
there, it would be a crowd of about 200 million people. 


Three billion people are playing on mobile devices. So that means less than 
10% of the people who play video games in the world are playing them on those 
consoles. 


Video Games: Massive Worldwide Audience 
3 BILLION 


200 MILLION 
I 
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But when you look at the entire $150-billion-a-year industry, 60% of that money 
is spent on mobile. 
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60% of Video Game Money Is Spent on Mobile 


ore) 0) —| $90 BILLION 
SY od SO) 
(0) =4/ i = 





So you ask yourself, why is that? 


| know what you mean. Look, | have an Xbox controller here in front of me. 
Look at all these buttons! You've got to be an Olympic finger athlete to work one 
of these things. 
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TOM: 


Not only that... most of the games are super violent, have bad language, are full 
of sexual innuendos, blood, gore, and destruction. 


Plus, the games are crazy expensive... $50, $60, $70 a pop. The machines 
themselves are $400-$500. You get one controller. You want to play with two 
people? Give me another $60 or $70 or $80 for a controller. It might cost you 
$1,000 just to play a couple good games. It’s expensive for consumers. 


Heck, there's an Xbox controller by itself selling for $179. 


But the biggest problem by far... is that gaming is totally solitary now. Even 
when you think of a kid playing a multiplayer game, it's a kid in a dark room with 
his headphones on. 


NEIL: 
Yeah, that's just the more hardcore console audience. 


But even casual mobile players — parents and young kids... they're hiding in a 
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corner, heads buried in their phones... 
TOM: 
Yeah... again, there are three billion people that play games on mobile devices. 
Why are so many people playing on their phones as opposed to the console? 


It's not just the hyper convenience... like you always have it in your pocket. 


Mobile games are much simpler. They call 
them “hyper casual.” 


Plus, families aren't playing PlayStation 4 and Xbox together. | mean, some of 
them are. But | don't want to generalize too much. The overwhelming majority 
of people who play Xbox and PlayStation are solo players between the ages of 
like 14 and 40. Whereas mobile gaming appeals to the world because it's 
simple, it's easy, it's accessible. 


So what sucks about playing on this phone? 


First, playing on a small phone screen is kind of aggravating. Especially if the 
game has any controls you have to use with your fingers. And if you want to 
play with two people... good luck. 


Second, at a recent game developer event, it was reported that Apple gets 
almost 1,000 game submissions... a DAY. 
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representing an average 1,798 submissions per day. 





That’s hundreds of thousands of new games a year. Android is about the same, 
because the same games are being submitted there too. 


Add them both together, and you're looking at about 750,000 new game 
submissions a year across Android and iOS. 


Now... it takes Apple only two hours to approve an app. Google Play... even 
faster. In fact, three hours is a long wait! Do you think a real human looks at all 
these games? You think they have a strategy to keep the garbage out? 


No. 


It’s all a numbers game... 
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Third, mobile games are nothing more than a money suck. It's like, "Oh, the 
games are free." But if you don't give them your credit card, you don't give them 
your friends list on Facebook, or you don't give them your email address, then 
guess what? You're going to get a 30-second ad every three minutes. 


All of the games are designed to suck as 
much money out of you, your wife, and your 
kids as possible; it's completely predatory, 
completely 100%. It's almost a crime. 


CHRIS: 


Yeah, just a few weeks back | read an article in the New York Post about a six- 
year-old kid who racked up $16K on mom’s credit card playing mobile video 
games! 


= NEW YORK POST x Ene 
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TOM: 
| read that too... crazy. 


So on one side, we have video consoles... more for hardcore gamers — they're 
expensive, and they’re hard for casual players because the controls are so 
darned complex. And to top it off, the games are violent and not really what you 
want to expose a younger kid to. 


And on the other side, we have super simple games. They're not as fun to play 
on a small screen, the quality is low, and they nickel and dime you to death. 


So, we said, hey, there's a mile-wide gaping hole in the video game industry 


What if we came up with a drop-dead simple video console that was cheap, 
easy to use and most of all... family friendly? 


It would hit a part of the market where right now... there is ZERO competition. 


That means we could draw from the more 
hardcore audience with kids... they already 
have multiple machines... 


While at the same time, get a bunch of the 
mobile gamers turned on to a console... 


And we bring back family fun. 


So we're aiming at families. 


No one has ever gone for them before... on purpose anyway. 
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What about Nintendo's Wii... isn't that what they aimed at years ago? 





TOM: 
Well, it wasn't exactly where they were aiming... but it's where they hit. 


And here's the amazing thing, Neil. That system sold 102 million units. It 
generated $25 billion in revenue . My mom bought a Wii. And I'm sure you guys 
know a whole bunch of families including yourself, Neil... families who bought a 
Wii who normally never played video games. 


Because it was simple. Anyone could play a Wii. And it eventually became the 
third biggest-selling video game system of all time. 


So if there’s one video game console that’s a great comparable to ours... it's the 
Wii. | mean, heck, $25 billion! 
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Now imagine if you could have shared 
revenue from the Wii launch... on 102 
million units. 


Would you have bought into that deal? 
You bet your bottom dollar you would have. 
NEIL: 


And there’s a demographic shift taking place right now that the Wii didn’t have... 
you want to explain that to us? 


TOM: 


Millennials are the biggest generation ever to live on planet Earth. Their parents, 
the baby boomers, well, they were the biggest two years ago. But that's all 
changed... 


Here's what we know about millennials, no offense to any listening. They left 
home later, they got their careers later, they got married later, and they had kids 
later. So now, millennials are in their early- to mid-30’s and they're just now just 
having kids. 


Here in the U.S., you're talking around 25 million households with kids under the 
age of 11. 


There have never been that many households with kids 11 and under. 
And the parents all grew up on video games. 
That's where were aiming. 


And of course, we'll have a lot of spillover too. 
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CHRIS: 


Tom's Market: 25 Million U.S. Households with Kids 


25M Households wi 
200M Current Gamers 





That's 25 million households — and that’s just in America. Around the developed 
world, my research suggests there are at least four times that number. 
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Global Market: 100 Million Households with Children 


: 


25M Households with x 
200M Current Gamer 





That's a gigantic target market. 

But houses with kids aren't the only market for your new console. 
| also read a study about older baby boomers and gaming. 

Are you seeing interest from seniors? 

TOM: 


You bet we are. A lot of studies now are showing that when seniors play video 
games, it slows the onset of Alzheimer's and dementia by 30%. That’s because 
your brain's like a muscle. And if you use it from day to day, then you ward off all 
that cognitive decline. 
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Playing Video Games Could Help Prevent 
Alzheimer's 


Specifically Super Mario 64, according to anew study. & 


& _By Sarah Rense Dec7, 2017 





That's why we're doing a partnership with 
AARP. 


When AARP was talking to us, they said, "Do you know our games section of the 
website sees more views and more clicks than everything else combined?" 


They're just simple games. 
And you know what? 


A ton of boomers played video games in college... and then when the Wii came 
out, they bought those for their kids to play with them. 


That’s why, when AARP asked... | agreed to a feature interview in their 
magazine. 


That means 35 million seniors had the opportunity to find out about what we 
can do for them. 
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Tom's Market: 35 Million Seniors in the U.S. 


Of 35M Seniors 
25M Households wi 
200M Current Gamers 





Now let me ask you... has PlayStation or Nintendo or Xbox ever thought about 
trying to go after the senior market with AARP? Are you kidding me? 


So we have just a wide-open playing field... we're going to crush it. 


| really love the family angle, Tom — | can see myself playing video games with 
my daughter... 


But explain what makes your system so much more family friendly than 
anything else out there. 


TOM: 
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Our system comes with two video game controllers. It's a simple controller that 
people can understand. 


It's like a mouse, you just get it in a second. Do you ever have to think about 
what you want to do with your mouse? No, it's all built to be intuitive... same 
with our controller. You want to move your character down? You press down. 


New Video Game Console: Modern Tech, Easy to Use 


SIMPLE 
POSITIONAL DISC 





Then, we've built in all the gadgets and gizmos to make it modern — but we've 
kept everything simple. For example, we have built-in gyroscopes, or motion 
controllers. So, if you're driving a car with your controller, the gyroscope 
technology is going to help you steer your car — and make it feel realistic. 


Plus, we built in an accelerometer for all those fun Wii-like bowling games 
where you need to know how hard you're throwing the ball. We got force 
feedback technology so you can “feel” a car crash. 
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New Video Game Console: Modern Tech, Easy to Use 


GYROSCOPE AND 
ACCELEROMETERS 





The controller even has a screen so you can look at hidden player information in 
a card game. It even has a touchscreen feature that can act like a customized 
button or act like a trackball for arcade games. 


And then there's wireless charging. The controller just goes right back into the 
console and charges. 
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New Video Game Console: Modern Tech, Easy to Use 


Touchscreen 





| love it — simple technology, easy to use, and intuitive. This is the kind of device 
that can have such a mass appeal. 


TOM: 


Exactly. Here's one of my favorite parts... you can take all of your games with 
you right on your controller. 


All you do is scan an RFID chip with the controller, and boom — you've got your 
game. That means | can take my controller, | go over to your house, | tap it on 
the system, and it connects automatically. 


And we can play all my games that | bought on your console as long as my 
controller's there. Mind-numbing that no one's ever done that before. 
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Every Game Is Stored on the Controller 





And we made sure they were all family friendly. 
We have licenses with Sesame Street, Mattel, Major League Baseball... 
And that’s just the start. We're in negotiations with probably THE biggest family- 


friendly entertainment complex in the world. I'll let you guess who I’m talking 
about. 


It seems perfect for Disney. 


TOM: 
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Can't comment... but the point | want to make is the two biggest things with our 
customers are trust and value. We curate every single game that goes on our 
system. And the best part is, all of our games are $9.99 or less. 


Plus, when you buy a console, you get six — count ‘em... six — full-blown games. 
CHRIS: 


| remember the Wii and the demo games that came with it. They tried to pitch 
those games as high-value, but they were really just quick demos... so six full- 
blown games is fantastic. 


What types of games are you working on? 

TOM: 

We have five categories of games. 

Edutainment... so educational games like Sesame Street. 


Casual games like card games, board games, and dice games where you see 
the dice on your controller... hear them shaking... and throw them to your TV 
screen. 


Sports and Recreation like Major League Baseball, PGA golf, and even American 
Cornhole League. 


Retro reimagined games... | went out, and | got every single license from 
Asteroids and Space Invaders to Missile Command and Pong - except we 
made them modern with all updated graphics and music. 


And then we'll have our own original games. 


We're working with the best game 
developers in the world right now... and we 
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have 50 games in the works. 


NEIL: 
How do you get paid on the games? 
TOM: 


We make a nice percentage, ranging from 100% margin on the games we 
develop... to 50% of other top developers. 


So we make money on EVERY game... no 
matter who makes it. 


We totally control and curate the entire 
ecosystem of games. 


CHRIS: 

And you've kept the price bar low on games at less than $10... 

TOM: 

Yeah, compare that to $60-$70 for the hardcore PlayStation and Xbox games. 
CHRIS: 


Right, you're at a much more casual, easy-to-digest game price. It’s like a no- 
brainer for mom to say, “Hey, you want one of the Mattel games... no problem!” 


NEIL: 
So your market's huge... and your product solves a big problem. That's two big 


https://web.archive.org/web/20210310223549/https://pro.angelsandentrepreneursinfo.com/p/ADFDR2B/WADFX301/Full Page 30 of 70 


Private Dealroom 6/29/21, 3:10 PM 
check marks for me. 


What about your team? | know you're a legend in the industry... and | know 
you've got other legends working with you. 


TOM: 
Listen... as far as my team... no one in the industry can match us. 


You've all heard of the Avengers, right? You know, the team of superheroes 
ready to save the world? 


You've got Iron Man, Spiderman, Thor... you've got Captain America... 


Well, I've got the Avengers of the video 
game industry. 


I've got the former president of Nintendo Software Technology... 


I've got the CEO and chairman of the board of the largest video game media 
house in Germany... 


I've got a guy who started working for Sega America when he was 14... he spent 
17 years with the biggest Japanese gaming companies... and was the senior 
product manager for Electronic Arts, a $39 billion company. 


He brought Dance Dance Revolution to the market, turning the franchise from 
$0 to $250 million in revenue. 


Our senior VP of business development has been involved with bringing 350 IPs 
to market, including the biggest video game of all time: Tetris. 


And check this out: We have the guy who co-founded the Xbox... 


Our VP of global marketing was Mattel’s global brand marketing manager... 
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I'm talking about the man who came up with the whole idea — and ran the Xbox 
division for Microsoft for a decade. He really doesn't need to work anymore. But 
he loves our idea so much, he joined the team and has made huge 
contributions. 


So this is the kind of thing where it's like, talk about a slam dunk. We're not a 
bunch of yahoos who did a Kickstarter project and it's me in my garage with my 
Erector set. 


These are the biggest and best industry professionals who've worked on the 


greatest-selling video game products of all time. 


And were all game makers. We're not suits. 


We all came together because we saw this 
huge gaping hole in the industry, and this is 
what we've created, something that's using 
technology to bring people back together. 


NEIL: 

Honestly, that really is a superstar team. 

Now, | have to ask the million-dollar question... 
How are you going to scale? 

TOM: 


Check this out. We've got a pile of money just for manufacturing the consoles. 
It's a $150 million manufacturing line of credit, and it’s already secured. 


In fact, it’s backed by one of the world’s richest countries. So how incredible is 
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that? 


Because with startup companies, when you're doing products that you put on 
the line, it's like, "Gosh. Well, what if you were to scale? Where are you going to 
borrow the money from? How are you going to scale?" 


You see it on Shark Tank all the time. It's like, "Yeah, but how am | going to fund 
my purchase orders? Oh no.’ 


We basically went through every red flag that a potential investor would have 
and just knocked it out of the park. 


So $150 million line of credit, boom. 


Plus, don't forget, we already have revenue 
booked. 


We have 100,000 purchase orders from big stores like - are you ready — 
Walmart, GameStop, Best Buy, and of course... Amazon. 


And then in Europe, we have Koch Media, which is the number-one electronics 
and games distributor, and we're in the two biggest electronics stores across 
Europe: Saturn and MediaMarkt. 


Not to mention, we've already pre-sold like 10,000 machines to consumers with 
zero advertising dollars. People put down a $100 deposit, and they haven't even 
played the thing yet. It was just me talking about it, and they sent me $100. 


The company is built, the rocket ship is on the launch pad, and we just need 
some fuel to take off for the stars. That's what this offering is all about. 


CHRIS: 


Let’s talk about the deal... 
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This isn't a traditional deal where you get 
shares of stock. 


It's a revenue share deal where the cash 
starts piling up for investors from day 
one... 


But I’m curious, why did you go that route? From my experience, the last thing a 
startup wants to do is share their revenues, especially if they have all these pre- 
orders lined up. 


TOM: 


First of all, | want to avoid traditional venture capitalists like the plague. To 
them, it's just a numbers game... all they care about is averaging about a 10X 
return. And they would nickel and dime us to death. 


So I'd 100 times rather see ordinary, everyday people make 10X on my deal than 
a blood-sucking VC... 


That's why we made this a revenue share deal — to minimize the risk. That way, 
we make sure the people who really believe in us get paid on the actual revenue 
we make. 


And no one... | mean no one... from equity 
investors we bring in to all the co- 
founders... can get in the way of that 
revenue share. It's set in stone. 


NEIL: 
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And like you said, you've already got a nice chunk of revenue that starts hitting 
day one after launch. 


TOM: 
Yep. It’s about $25 million in sales. 


The revenue share for that cash starts getting distributed in late summer of this 
year. 


| mean how crazy is it you could make an angel investment today and start 
seeing cash in just a few months? 


And look... like | said... | wanted this deal to have less risk for angels. We're 
dumping a bunch of this money were raising right into marketing the product. | 
mean | really want to give people the easiest win | can engineer. 


So even if we only crank unit sales on par with the absolute WORST in the 
modern video game industry... 


| anticipate that we'll be paying out 3X 
people's money over the next three years or 
so. 


And it goes up from there if we do better, which | fully believe we will. 


And if and when we hit about 25 million 
consoles sold... it's a 10X for every investor 
getting the revenue share. 


CHRIS: 
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Now look, this sounds great, but viewers should always remember that 
nothing is guaranteed in investing, especially with startups, so never bet more 
than you can afford to lose. 


But you're saying from your estimates... 
TOM: 


Look, we're going to rock this launch. I've been a winner in this industry my 
whole career. Plus we're packed with people who are winners. 


The most successful people in the industry for the last two decades are all on 
my team now. 


Were in a unique window in time where this demographic for family 
entertainment is wide open. 


You launch your console, and you have a product cycle of seven years. 


Right now, we're the only game in town. It would take several years of planning 
and development to catch us. This industry doesn't move all that fast. 


| can't wait until we launch in April. The revenue share is right around the 
corner... we're on track to be sending out cash in a matter of a few months! 


CHRIS: 


| love the model. Neil and | are going to cover all the bases about it with our 
folks shortly... but first, | just want to thank you for letting us into your house... 
and pitching your deal to our audience. 


NEIL: 


Yes... thanks so much, Tom. We really appreciate you opening up like you just 
did. 


TOM: 
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My pleasure, Neil and Chris. Talk soon. 
NEIL: 


| think this deal has a ton of potential. | mean how many deals do you get paid 
on only a few months after you put money in? 


| can’t think of any. And this company checks every box on my essential 
checklist perfectly. 


The market is huge... $152 billion, and it’s growing like clockwork. 
And that team... 600 years’ combined experience? They've got the guy who 


invented the Xbox... 


It's the greatest dream team I've ever seen 
in a startup. 


CHRIS: 


Plus, | think the timing is fabulous. Simple, affordable family game play is so 
timely right now. No one owns that space, and it’s all up for grabs. 


They have first-mover advantage... they have a guaranteed $150 million 
manufacturing line of credit. And they can start to scale right away when they 
launch in the spring. 


NEIL: 
This deal definitely has a lot going for it. Like | said, it checks all the boxes. 


So, Chris... | know with you being an expert at revenue share deals, you did 
some number crunching. What did you come up with? 


CHRIS: 
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Take a look at this chart, Neil. It shows all of the major game console sales 
since 2000... 


Historical Comps: Video Game Console Launches Since 2000 


GameCube (2001) 21,740,000 
Xbox (2001) ye Milelemelely 
PlayStation Portable (2004) 82,000,000 
Xbox 360 (2005) 84,700,000 
PlayStation 3 (2006) 87,400,000 
Wii (2006) 101,630,000 
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Now, at the top there, we have the biggest winner to date... the PlayStation 2 
that sold more than 155 million units. 


Now, take a look at the original Wii from 2006... that’s 101 million units. It’s the 
closest comparable to Tom's video console... and they didn't really take 
advantage of what they had from a marketing standpoint. Remember, Tom said 
that's not their wheelhouse. 


NEIL: 


Tom told us Nintendo never wanted to own the family market. They’re really 
good at hitting their target market... but the family market just isn't it. 


CHRIS: 


Based on some pretty modest sales figures compared to console launches 
since 2000, here's what could happen... 
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Remember, the payments will be made twice a year, so I'm going to show you 
how these payments could work out in a best-case scenario. 


By December of next year... you could have your initial investment back. By June 
of ‘22... you're at a 202% return... then things really speed up. 


311% by October... 417% by February ‘23... 522% by June... 620% by September... 


Look at that — 725%... 800%... all the way up to 998%... 


Payout Road Map for Today's Deal 


= 998% 


0% 
Today Jul ‘21 : Jun ‘22 Oct ‘22 Feb '23 Jun ‘23 Sep ‘23 Feb ‘24 Jun ‘24 Sep ‘24 





That's amazing. 


Yeah, considering you're looking at five years at the soonest for most angel 
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deals to even start paying out. This is unprecedented — to be able to get paid 
almost immediately. 


CHRIS: 
The company is closing this revenue share offering once they raise $15 million. 


As you can guess, with the launch only days away, investment money is pouring 
into this thing like crazy... 


And it could fill up any day. If you want the opportunity to get in on this revenue 
share, you'll need to be decisive and make your move today. 


NEIL: 
You know a deal like this could get filled with 50 or even 100 investors. That’s 


not very many when you're playing with the big boys. 


So it's important that you move fast on this. 
We're going to give you all the details for 
getting into that small group of investors at 
the end of this presentation. 


But first, let’s go 1,500 miles east to our second film crew in Columbus, Ohio, 
with the founder of our next exciting deal. 
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There they are now. 


Now, I’m sure you guys have heard of Priceline.com. 


It was founded by a guy named Jeff Hoffman. It made him a multibillionaire 
after it IPO’ed — and it made a lot of other people filthy rich, too. 


From the first $2 million raise to a $35 billion market cap... Priceline skyrocketed 
1,749,900%. 
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Priceline.com | Historic Angel Investor Gains 


$40B 


— BILLION 


1 7499 900% 


__— $2 MILLION 


Angel Investors 1998-2016 





CHRIS: 


That's one of the best angel deals in history. 


That’s right. Now imagine if you had Priceline’s founder on your team. 
It would be like getting Michael Jordan on your pick-up basketball team. 


Well, that’s what we're talking about here. The founder of Priceline is a top 
advisor to this next startup. 


The brilliant thing Jeff did was take old-fashioned businesses like travel 
agencies and make them high-tech... 


This new company is following the same model. 


It’s taking one of the most old-fashioned businesses in existence and 
completely modernizing it... 
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You'll see what I’m talking about as soon as our film crew gets to the founder’s 
office. 


Chris, what's our ETA? 
CHRIS: 
They're getting the founder wired up right now. 


While they're doing that, let me tell you, she's amazing... 


She's a 16-year serial entrepreneur who 
has founded four profitable companies. 


She's been featured by INC magazine as a 
Top 100 Female Founder, on the cover of 
Black Enterprise magazine, and check this 
out... she was named 2020 Entrepreneur of 
the Year by Snapchat. 


NEIL: 

Looks like were ready to roll... 
DAWN: 

Hey guys, can you hear me? 
NEIL: 


Yes, we can hear you great, thanks, Dawn. 
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DAWN: 


Excellent. Welcome to my headquarters. I’m glad 
you're here. 


NEIL: 


Dawn, | can’t wait for you to share the details on 
your company. And | also know you have a very 
interesting backstory. Why don't you start with how 
you came up with this idea? 





DAWN: 


My background is in event planning. And | saw one common issue at every 
event | worked. From clubs, to airports, to convention centers. When women get 
tired from wearing high heels, they're forced to take their shoes off and walk 
around barefoot. 


So | thought | could solve that problem. Back in 2012, | started a business 
selling rollable flats... they're like ballet slippers women can take on the go. 


Our model was to make them super convenient to buy, so we started selling 
them in vending machines. 


https://web.archive.org/web/20210310223549/https://pro.angelsandentrepreneursinfo.com/p/ADFDR2B/WADFX301/Full Page 44 of 70 


Private Dealroom 6/29/21, 3:10 PM 


aE 
> he 
EE 


Forbes 





But | couldn't find a vending machine that could take credit cards and was sleek 
enough to go into a night club. So | decided to make my own. We started out 
with five vending machines like this... 


We placed them in the Atlanta airport, in Club LIV, and Bayside Marketplace in 
Miami, plus MGM Grand Casino in Las Vegas, to test and see: Would women 


buy flats in a vending machine? 


Turns out they did — in droves. | was making great money. | knew this had big 
potential. So | decided to scale this business. 


But that's when | found out there was a big problem that | had to solve. 


Although my first machines were game 
changers at the time, they were still pretty 
low-tech. 
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They had no touch screens, no way of 
knowing who was shopping with the 
machine, no idea of the foot traffic, who 
were these people buying the shoes... and 
on and on... 


Turns out | wasn't alone. Many other people selling products in vending 
machines had the same problems. 


NEIL: 


| love origin stories like yours. You saw a big problem, you solved it, and now 
you're out to solve it for others. 


DAWN: 


You're exactly right. Vending machines sold $7 billion in product last year. But 
vending machine operators want to increase their profits by getting more data, 
getting better connectivity, and truly connecting with their customers. 


And that's when | had an epiphany — why not make an intelligent vending 
machine. One with a brain. 


Let me demonstrate the brain on our Kiosk. It’s very powerful software. 


We patented the machines. But it’s what's inside that’s going to drive our 
company's revenue. 


In fact, | brought facial recognition, machine learning, and blockchain to vending 
machines. 


For owners of these machines, the 
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software gives valuable sales-boosting 
data they can't get anywhere else. 


And for consumers who use them, the 
experience is as simple as shopping online, 
except you get your product instantly. 


Nobody else is doing that. Period. 

That’s why the real cash cow of my business is our software. 
It's what takes these machines 100 years into the future... 
For the owners, it’s priceless. 


It can monitor inventory... sales... give the owners click-through and conversion 
rates... all in real time. 


Plus it constantly measures the foot traffic that’s around the machine. It tells 
owners what demographic is using the machine the most. 


I'm talking about the machine actually being able to recommend specific 
products to the users based on age and gender. 


Again, this kind of technology just doesn't 
exist anywhere else in this industry. 


Look at these cameras right here. 
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This camera counts traffic that walks by and anonymously analyzes who is 
around the machine... their age... their gender... and it does this with 92% 
accuracy. 


CHRIS: 
That anonymity is so important, especially in this day and age. 


Companies that sell products need this data to help them increase sales. But 
people worry about giving away too much personal information. 


You struck a great balance there by making everything anonymous. 
DAWN: 


That’s right. The software creates only a general demographic profile like: 
female adult or teenage male. 


NEIL: 
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| really see how these tools in your software can help owners of smart vending 
machines make a lot more money. Not only could it offer upsells and cross- 
sells... but it can track inventory... tell you what's selling best... and give you very 
specific data to optimize those sales. 


You know, the best salespeople in the world 
do one thing: give customers what they 
want. That's exactly what your software 

does. 


And | love the way it helps consumers and vending machine owners at the 
same time. | own a marketing agency. Software like yours is essential to my 
business. 


But what's so amazing about your company is you're bringing all this top-notch 
data capture to a vending machine! 


DAWN: 
Thanks... and that’s just one part of it. 


This screen can deliver an advertisement based on the data and the 
demographic profile the machine owner wants to target. 


It even calculates conversion rates, 
transactions, and how many people walk by 
versus how many people actually buy 
something. Then, it shows you how long 
these folks spent on the point of sale. 
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CHRIS: 


That's really cool. Neil is right, it really is like there's a salesperson in the 
machine. 


DAWN: 


Yep, except if you own the machine, you don't have to pay wages, you don't 
have to pay for health insurance, you don't have to worry if your salesperson’s 
late for work... 


The machine sells everything from Nike running shoes... to Apple iPhones... to 
Ray-Ban sunglasses... 


Nike Running Shoes 





Anything that can fit inside can be sold, and the best part for consumers is 
these machines are never pushy or annoying. 


CHRIS: 


That’s a great point. My research shows 73% of shoppers prefer self-service 
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retail technology over salespeople. That's why over 100 million consumers are 
using vending machines in the United States every day. 


Huge Demand for Dawn's Intelligent Vending Machines 


PREFER —— VEY 
SALESPEOPLE SHOPPERS 
PREFER 
SELF-SERVICE 





And that the intelligent vending machine market will grow at a compound 
annual growth rate of 34% through next year. 


No wonder this is such a hot space. | see a lot of players moving into this 
market. Dawn, what kind of competition are you facing right now? 


DAWN: 


You're right, Neil, there are several startups building machines. 
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This software is made for the vending machine owner. Whether they're a huge 
multinational company selling their own products... or a small, mom-and-pop 
vending machine business that wants to sell a lot more product. 


Our goal is to dominate the industry through this software... and become the 
Shopify of the automated retail industry. 


NEIL: 


That's really incredible. Let’s look at the customers you're attracting. You have 
some big names, don't you? 


DAWN: 


Yes. We have past and upcoming paid agreements with Procter & Gamble, the 
largest consumer product brand in the world. 


You know Procter & Gamble... they own half the shopping aisle at the drug 
store... Crest Toothpaste, Tide Laundry, Vicks Cough Medicine... the list goes on 
and on. These guys are huge, a $341 billion company. 


So were thrilled to have this opportunity with such a big brand. 


And were targeting a bunch of companies just like P&G. | can’t name names 
right now. These deals can take time to close, but | expect to have news of 
some signed deals in the coming weeks. 


NEIL: 


That’s fantastic. If you can continue nabbing big Fortune 500 consumer product 
clients like Procter & Gamble, you'll sell a boatload of software. 


DAWN: 


We're also breaking into the regulated retail market. You know, liquor, cannabis... 
even pharmaceuticals. 
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In fact, we've signed Cremers, the premier cannabis shop in the Netherlands. 


And we also got the third biggest wine seller in the world. | can’t officially name 
them yet because of a confidentiality agreement. But the announcement is 
coming soon. 


NEIL: 


Now, Dawn, one of the most important questions | ask every startup | invest in 
myself is: Can they scale? So what's your growth plan? 


DAWN: 
Great question. We have two phases. 


Phase 1 is selling our patented intelligent kiosk with our software installed to 
big retailers. 


Phase 2 is selling our software through manufacturing partners to integrate it 
into new smart machines. That's why we've partnered with two manufacturers 
of these machines. They'll sell our software for us... it’s a beautiful thing. 


After we succeed on this plan, there are over one million smart machines that 
we could be selling to. 


Our software can supercharge these 
machines and allow their owners to make a 
ton more revenue from every machine. 


CHRIS: 


Well, that leads us to your revenue model. Let's go through that for everyone. 
Because the software sounds very lucrative. | just crunched some numbers... 
and even getting just 10% of those machines is worth $480 million a year in 
annual revenue. Heck, even a mere 5% of the machines is $240 million. 
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DAWN: 


That’s right, we make money in two different ways. 


First, our main source of revenue is our 
monthly software subscription fee. 


It costs anywhere between $400 and $1,000 per screen, per month. 
NEIL: 

And the best part about that revenue is the margins are very high. 
DAWN: 


Correct, Neil. We're at 85% to 90% profit margins on the software. That's in line 
with other companies who sell Software as a Service. So it’s high-profit revenue 
we get month after month after month. 


NEIL: 


But that’s not all you make... you made a move a lot like Shopify where you're 
collecting revenue on sales made through your software, right? 


DAWN: 


Yes, that’s right. 


The second way we make money is through 
a royalty. 


We get a percentage of every sale made through our machines. It’s currently set 
at 2.9% of sales. 
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CHRIS: 


That’s amazing. A percentage of sales is a real stroke of genius... you know that 
2.9% can really add up once you have a large installed base. 


Dawn, it’s great that you have two revenue sources... you get the monthly fee... 
plus you're making money every time there is a sale. 


So tell everyone what your revenue is right now and where you're going. 
DAWN: 

Yeah, 2020 was a big year for us. 

We went from pre-revenue to making $760,000 in sales. 

It's a big milestone. And we've built a fabulous pipeline of deals to reach a goal 


of $5.2 million for 2021. 


Sales Are Skyrocketing 


$6M 


$5.2 MILLION 


$760,000 


ll 
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That’s more than nine times the revenue we booked in 2020. 


In fact, that’s why we're doing this raise - so we can do more marketing, build 
our team, and bring new bells and whistles to our software... everything it takes 
to scale up our revenue. 


NEIL: 


Dawn, thanks for taking the time to tell us about your company. I’m personally 
really excited, and | know everyone joining today is excited too. We appreciate 
having you with us. 


DAWN: 

Thanks. My pleasure, Neil. Bye, Chris. 
CHRIS: 

Bye, Dawn. Thanks again. 

NEIL: 


This is a fascinating company. 


They've really reinvented the vending 
machine. And they have a huge first-mover 
advantage. 


| can see why an innovator like Jeff 
Hoffman is involved... they definitely have 
unicorn potential... even though right now 
they’re only valued at a tiny $26 million. 
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Chris, | know you've put some time into looking at what the future has in store 
for their valuation. What did you come up with? 


CHRIS: 

Well, we already talked about Shopify — and its 511,000% valuation growth. 
But this company also compares well with highly profitable SaaS companies. 
Let me show you some of the best-performing comparables. 


MuleSoft handed early investors 69,049% in 11 years. 
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Enough to turn a $1,500 stake into $1,037,235! 


Coupa Software made early investors a stunning 123,277% in 12 years... 
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Enough to turn $1,000 into a cool $1,233,770. 
And how about this... Carta... 


Early investors made a killing with an unbelievable 432,400% return in less than 
seven years! 
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432,400% 


Angel Investors 2012-2019 





That’s enough for early investors to have turned every $500 into $2,162,500... an 
investment that could have set you and your family up for life. 


Of course, these are rare gains, but even a tiny fraction of those examples could 
net a small fortune. 


But we only want to invest in potential unicorns, companies with valuations of 
at least $1 billion. 


As you can see, the companies we just mentioned did it. 
Dawn's company can do this too. Let's look at some projections. 


Right now, Dawn's company is working with consumer products giant Procter & 
Gamble. 


Remember, they're a $350 billion company with 65 leading brands... and every 
brand has dozens of products. 


They're clearly not the kind of company that’s going to put Dawn's software on 
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just one machine. 


They don't even have to go big to have a few thousand of these machines all 
over the country. And they won't be the only customer of Dawn's software. 


Look, they're going to have huge companies like P&G... and they're going to 


have mom-and-pop businesses like Dawn's flats. 


There are so many companies that can sell 
products in these machines, it's endless. 


Electronics, beauty supplies, t-shirts, 
sunglasses — and don't forget wine, beer, 
cannabis, and even prescription drugs. 


Let's say they get their software on 200,000 machines in the next five years. 


That's only averaging 40,000 machines a year. That's not a big stretch when one 
customer could have hundreds if not thousands of machines. 


Look, nothing is guaranteed in investing, but considering she has no 
competition and a first-mover advantage, it’s a very doable number. 


Let's look at the low end of their monthly subscription fees: $400. 


With 200,000 machines, this company would have subscription revenue share 
of about $80 million per quarter. 


That’s $320 million a year in revenue. 


That doesn't even count the 2.9% royalty on sales... 
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Folks, | have a complete, detailed Due Diligence Package all ready for you. We're 
going to show you how to secure your stake in a moment... 


CHRIS: 


Now, its current valuation is only $26 million. But this is the last time you'll see it 
this cheap. All they need is one or two big deals, and you could see their 
valuation go up 5X or 10X over the next few years. 


Just remember, folks, these rounds can close fast — and they can cut off 
without notice. In fact, last summer they did a Reg CF that was so popular, it 
oversubscribed. 


Chris, you're so right. Thank you for joining us today. 


CHRIS: 
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No problem, Neil. This was a lot of fun. 
NEIL: 
So to all of you watching, let me remind you, | have two unique and rare deals 


for you today. 


First, we have Tom's exciting revenue 
sharing deal. 


His company is launching a breakthrough video game console on April 4. 


It's being carried by Walmart, Amazon, and GameStop, plus the biggest 
electronic stores in Europe. 


Millions are expected to be sold. And you can get a percentage of every sale, 
starting this summer. It could be the fastest 10X payout in Angels & 
Entrepreneurs history. 


Next up, we've got Dawn's startup. 


She's about to completely disrupt the entire 
$34 billion vending machine industry. 


Her “intelligent machines” come loaded with Al and blockchain software that 
can help vendors optimize and boost sales. 


They've got paid trials with Procter & Gamble, the $3411 billion consumer 
products company. 


Plus two huge businesses from the $4 trillion regulated retail market. That's 
why this company’s revenue is set to explode in 2021. 


https://web.archive.org/web/20210310223549/https://pro.angelsandentrepreneursinfo.com/p/ADFDR2B/WADFX301/Full Page 62 of 70 


Private Dealroom 6/29/21, 3:10 PM 
Both of these deals give you a shot at the biggest gains of your life. 
And both of these deals could be filled quickly. 
So you have to hurry. 


Now, it is important to note that startup investing comes with more risk than 
traditional investments. 


For every one big success story, there can be a dozen that don't make it. 


That's why it's important to never bet more than you can afford to lose. 
Experienced angel investors spread their money across several deals. It’s all 
about building a portfolio. 


So to start, I’m going to send you Due Diligence Package 
for each of these ground-floor investments. 


The Future 


In a matter of minutes, you can get all the in-depth pet 


with 10X Payout Potential 


analysis from me and my Angels & Entrepreneurs 
research team. 


We explain the cash flow and the burn rate... 





We detail the revenue and valuation growth projections... 
We provide you with industry and competitor intel... 


These Due Diligence Packages will save you dozens of 
hours of research. 


The “Intelligent” 


Once you're done, you'll understand each company at a ay hee 


deep, deep level... 
Like any angel investor should. 


We do all the heavy lifting. 
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This is professional-grade due diligence... all done for you. 
You don't have to screen 100 deals to find the ONE worth backing. 
You don't need any special accreditation... which is why you don't need 


$100,000 to take advantage of these deals. 


In fact, you can get into these deals for 
between $250 and $1,000. 


That's all you'll need to have a shot at a small fortune. Opportunities like this are 
the reason | started Private Deal Flow. 


Today, | want to extend an invitation to join me. 


Like | said, to be a successful angel investor, you have to build a portfolio of 
startups that have unicorn potential. 


To have one deal, two deals, even three deals in your angel pipeline is not 
enough. 


With my Private Deal Flow research service, the goal is to give you access to my 


personal deal flow. That way, you can build your million-dollar angel portfolio. 


The minute you come aboard, you'll have 
instant access to more than 50 startups | 
personally selected. 


This portfolio has been carefully vetted by our expert team of researchers and 
analysts. 


It includes... 
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A startup backed by Mark Cuban in the white-hot virtual 
reality market. 


The Next 
Revolution in VR: 
Their breakthrough product allows users to walk, even aspera his 
run, inside popular games and virtual worlds. It brings VR 
to life! 


And with last year’s revenue at $3.8 million... this 
company is ready to scale! 





Next, a medical device startup. 


They're disrupting orthopedic surgery with custom 3D- 


printed titanium knee replacements installed by robots. 
The $19.6 Billion 
They've targeted a $19.6 billion market. sn aon Ke 
They're led by a world-class team of surgeons and 
robotics experts. And they're submitting their artificial 


joint to the FDA later this year. 





With a high-margin business and revenue expected in 
2021... you won't see this valuation for long. 


And then there's another startup that’s completely 
reinvented the standard combustion engine. 

The New | Py 
Their engine is 86% lighter, 316% faster, and 70% more arene 


70% More Powerful 
powerful. 


They have DARPA and army contracts, and they're 
targeting a massive $460 billion total addressable 
market. 





But you need to hustle to get in... their last funding round literally sold out ina 
day! 
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And that’s just a small sample of the deals we've analyzed for members of our 
network. 


In fact, as a member of Private Deal Flow, 
you ll get a new deal every single month. 


That’s 12 brand-new deals you'll have access to in the next year. All ground-floor 
opportunities. 


| am consistently tapping into my networks trying to find the best deals. And 
when | do, | present it to the research team... 


And if it passes stringent guidelines, the team gives you a complete package on 
the deal. 


That means proprietary due diligence analysis, independent market projections, 
and even third-party reviews to ensure we don't miss a single detail. 


All of this to make sure you get the highest-quality deals. 
And that’s just the beginning... 


Because once the research team decides a deal is right for my readers, | take it 
to the next level. 


| want to make sure you know these deals inside 
out before you put your hard-earned money into 
them. 


Which is why, for every deal, you'll get my Deep 
Dive Video... 





| record these BEFORE | talk to company founders. 


| tell all the reasons I’m excited about the company in the first place. And outline 
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everything | need to know from the founder. 
After that, | do a Founder's Hot Seat video. 


| put the founder’s feet to the fire. Everyone gets the 
same tough treatment from me. 


We'll go through the founder's pitch deck... the 
numbers... the challenges... the competitors... and 
the best-case scenarios for growing their company 
to $1 billion. 





Just like | already did with Tom and Dawn's deals. 
That way, you can make an informed decision to act or pass on any deal. 
Listen, we've built a huge angel network with 98,101 members so far... 


And we have formed a community where you can connect with other members 
either locally or around the world. 


Folks, these communities add a lot of value for angel investors. It's like building 
an instant network. 


For example... 


If you want to connect with a special group 
of say, like-minded women... or veterans... or 
a nearby local chapter, you can do it in the 54 
communities we've set up so far. 


Between our network, the deal flow, and our 
expert research, | wouldn't be surprised if 
professional angel investors might pay as 
much as $10,000 or more for access. 





But today, you won't pay anywhere near that. 
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In fact, since our goal is for you to be able to fund a full-scale angel portfolio, 
I'm cutting a huge amount off the regular retail price today. 


The savings could fund your early stake in Tom’s revenue share deal... 


And Dawn's amazing intelligent vending machine software... 


Plus, you'll have access to details on many 
more deals once you subscribe. | showed 
you three... but there's a total of 50 waiting 
for you. 


It’s all on our private, members-only website. 


Our research indicates each company we profile has 10X... 50X... 100X... even 
1,000X potential. 


Remember, if it can’t be a billion-dollar unicorn, | would never tell you about it. 
And once you join us... we'll let you know when brand-new deals go live. 


Each company goes through the exact same due diligence process I've just 
outlined. 


Now | want to onboard you into Private Deal Flow with as much attention as 
possible. 


We treat every member like a VIP angel. 


That's why I| have to limit new subscribing 
members today to only 100 people. 
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Our team can only handle a small group at a time because we're committed to 
unparalleled service, and we will NOT compromise on that. 


100 people, that’s it. First come, first served. 
All you have to do is click the button below to see if spots are still available. 


If you have any questions about the service and how it will work for you, | 
encourage you to contact our reliable customer service team at 866-405-7674 
or 410-858-4631 (for international calls) and mention Priority Code: 
WADFX301. 


This is your big chance. Today, you can start building your million-dollar angel 
portfolio. 


The New “Sen 
Combustion Engine: 
The Next The $19.6 Billion oe Lighaer, 3 1a Foster 
Revolution in VR: Disruptor: 
Fulll-Body immersion Tech The “Intelligent” 20-Pristed Custom Knee 
Vending Machines ee 
Leading 2 $34 Billion Market The Future 
of Family Gaming: 
A Rare Revenue-Share Deal 
with 10X Payout Potential 


ay 
all 





Not to mention the fact that our special pricing is designed to help you fund 
your first deals. 


Just click the button below to get started. 


You'll be taken to a page outlining all your exciting member benefits. 
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If you have any questions about the service and how it will work for you, | 
encourage you to contact our reliable customer service team at 866-405-7674 
or 410-858-4631 (for international calls) and mention Priority 

Code: WADFX301. 


I'm Neil Patel. Thank you for joining me. I'll see you on the inside. 


February 2021 
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